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How do you sell your home

for more money?

Dld YOU knOW that when it comes to selling one of your largest

investments, the realtor you choose could literally make or break the deal? There
are many factors involved in selling a home, but it really boils down to four things:

+ Aggressive marketing

+ A sound promising strategy

« Knowing the numerous options available to you

+ Having an agent who is fully invested in your best interest

If you or someone you know is thinking about selling their home, | encourage you
to at least give my team and | a chance to tell you about our system for getting
your home sold. | will go over all those elements in great detail to

show you how we can make you more money, in the least

amount of time, and with the least amount of hassle to you.

@ & & @ & & @& & @ & » & & »

My team and | have proven processes and systems to help

us be more effective at getting your home sold. For the last
several years | have worked with hundreds of buyers and i,
sellers advising them on their best options to benefit the

maost from their real estate transaction. | feel it is my £
responsibility to guide you with the most knowledge £ ?‘

of the market while inding a solution that works best

for you and your family. If you or someone you know

Promises don't sell homes... PROCESSES DO! é%

is looking to buy or sell real estate, keep in mind

Terra Point Realty, LLC. | ?
A

713-766-1697 ﬁ
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Pricing Your Home for Maximum Value
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Pricing Your Home For Maximum Value

What are the necessary steps in the process of
properly listing and selling your home?

Steps of the Listing Process

1) Preparation and research

2 ) Establish motivation and objectives
y Examine the marketing plan

'y Select a real estate agent

5 ) Establish asking price

Which criteria should you use to select an agent: best
services and marketing plan or highest listing price?

How will you select
a real estate agent?

[/Best Services & Marketing Plan

C Hishest-Listing-nel

An agent doesn’t control the market.
Never select an agent basad on price.
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An agent’s primary role is
correctly marketing your home, not pricing it.

Role of an Agent in Pricing
_,There is no "exact price” for real estate.

-»What I think your home is "worth”
doesn't matter.

_» The market determines value.
-» Together we determine the price.

-+ I will show you a range of prices being
paid for homes in your area.

What would you do if | quoted the highest list price
but you didn’t think | was the best agent?

“Another agent will list it higher.”

Avoid this Common Mistake

Highest
LHﬁﬂg [ I 1
Price ' ect

Least | ; A
Competent '
Agent




Terra Point Realty

Pricing Your Home For Maximum Value

The five elements
of marketing a home.

Who Controls What?

Factor  Control

Location Given
Financing . Given
Marketing Agent
Condition » Owner

Price Owner

What about all
of the unsold inventory?

Inventory Exceeds Sales

Units

Inventory

When inventory exceeds sales, you must
price at market value in order to SELL.

8]
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Pricing Your Home For Maximum Value

The relationship between
cost and value.

Principles of Evaluation

» Cost
The amount paid

s Price
The amount asked

-sValue
Worth to someone

» Market Value

Appeals to many buyers and causes
a sale within a reasonable time

Which criteria determines
a home’s true value?

Criteria That Determine Value

8-

Location and Size account for the majority of
value. Amenities contribute less,

j,f’
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Pricing Your Home For Maximum Value

How does a home buyer
determine value?

How Buyers Determine Value

» When you bought this home, how did
you establish value?

» By comparing it to others for sale at
the time?

» Buyers still determine the value of a
. i l | {1 home by comparison shopping.

+ When you choose your price, you
choose your competition.

Understanding the concept
of establishing value.

. The Market Determines Value

Select the
outcome

you ! .
desire... | HEmE %

then price
accordingly.
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b s 0 e v 28 % 90 ik e |




Terra Point Realty

Pricing Your Home For Maximum Value

Isn’t what | think about the value
of my home just as important?

Opinions of Value

l . Seller

i

CAgent  Market

The opinion of the market may not be
kind, but it is never wrong.

What about the appraisal?

"We've had it appraised higher.”
Three factors affect the validity of an appraisal:
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Pricing Your Home For Maximum Value

Why is your home
being appraised?

el o "We've had it appraised higher.”
S Three factors affect the validity of an appraisal:

2. Purpose

A .
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Is it time for a new appraisal?

d Amenities are the three ke "We've had it appraised higher.”
' :: '! i Three factors affect the validity of an appraisal:

3. Comps

[ -

i
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Did the comparable properties have similar
location, size, condition and amenities?
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What about all the money
we've put into the home?

Value of Improvements - . ‘i

I J‘Hhen were the improvements made?

')At that time were you planning to sell or
stay?

" 1f you had known then that you were
~ going to sell today, would you still have
made the improvements?

- If the improvements were removed,
what percent of today’s buyers would
put them back and pay what you did?

Shouldn’t | expect to get out
of the property the cost of what | put in it?

“1 need to get my costs out of it.” ¥ ded 2 Siciaki
Principle of Substitution sirldpsatngite o wal
'

420,000
B e dwt g Wi Eeuawiing Wak

TR
Value is determined not by what an owner has IN a
property...but what a purchaser gets OUT of it.



Terra Point Realty

Pricing Your Home For Maximum Value

How does the property in your neighborhood
affect the price your home?

“"Our house is better.”

Regression |

'.‘L ol
didn sa €W Len
Value of a larger home s reduced by the
influence of the smaller surrounding homes.

Value of a smaller home I Increased by the
influence of larger surrounding homes.

What about internal influences
on home value?

Internal Influences on Value

Location
Size
Amenities
Condition

s
oe
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Pricing Your Home For Maximum Value

What external factors
affect the value of a home?

External Influences on Value

Interest rates

Ammmammm.  New listing

Area competition

II '.'I?*;I : IIHHI nhasaet ra wndd firiancial i :
quﬂ Local economy i anatively affer ted values
! 4™ Builder offerings S A S

Neighbor's price ) price can Sower street valu

What is a buyer’s market?

Buyer's Market erms are, the
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Pricing Your Home For Maximum Value

What is the market trend?

What is the Market Trend?

g,‘u.‘!'.'_‘“ , 0
" Flat
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Pricing strategies for a changing market.

Pricing for Changing Markets

A rising market A falling market will

may catch a leave an overpriced
higher price to home unsolid.
produce a sale. l->"*'*ll-

.
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How competition differs by price brackets.

Competition by Price Range
Competing Homes for Sale S cRE1 ey

s
LU S S00200000008
i sddddd

e [ i

2865050000
s809860
wlesssssssss
wil S8 008

Slow
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. ] We B
Days on Market

How can | determine the best listing price?

Listings vs. Solds

Thiie

Mew Listings exceed Sold/Pendings = overpricing danger zone.

12
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Pricing Your Home For Maximum Value

Understanding the impact
of absorption rate.

St sl Absorption Rate

. ' tco ' The rate at which homes will sell
of] - - within a defined market segment.

: T — 1

X Months Sales + X Months = Monthly S5ales

ownerm ey [y e

Current Inventory = Monthly Sales = Months of Inventory

Homes priced closer to Market Value will sell first.

How can the correct price
attract buyers?

i i e Your Price is Like a Magnet

Market Value

L EEE - €3
LA o "u's‘l "

A price closer to market value
attracts more buyers.

16
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Codependent pricing.

Codependent Pricing

Overpricing Your Home in Anticipation of a Low Offer

Overprice Compensation

Market Value

Anticipated Low Offer

You harm your own marketing efforts
by appealing to the wrong buyers.

How do buyers react to homes
that are overpriced?

Pinball Listing |

Buyers will "bounce off” an overpriced home
making other homes appear more attractive,



Terra Point Realty

Pricing Your Home For Maximum Value

Buyers search for homes by price range.

"They can always make an offer.”

e T W I R T R T W R N

Market Value

The right buyers won't see your home.

What about the buyers who DO come to see my home
at the higher price? Won't they make an offer?

"They can always make an offer.”

The wrong buyers won't want your home.
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Pricing Your Home For Maximum Value

How MLS computer database searches
are done by price range.

Buyer Website Search

.

Price: Minimiarm te Maximum
$750,000 3  $750,000 § SwweProviece §

| $1.000,000
§1.150,000 { §1.150.000
$1ae0000 | [EIRCTIT
$1.250000 | $1.250.000
§1.200000 |  $1.300.000
$1.150,000 | $1.350,000

If your home is priced just $1 higher than a buyer's
search parameters, you'll be excluded from their home search.

The history of an overpriced home.

“We can always come down.”

One of the first questions a buyer asks is:
"How long has it been on the market?”

250ld

Time

Successive price reductions reduce buyer confidence in your homae.

19
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What about a pricing
in a declining market?

. "We can always come down.”

f I In a declining market, your successive price reductions
may not reach the market.

Why not try a higher price
for a couple of weeks?

"Could we try it for two weeks?”

Activity

Time
Don‘t overprice your home during the period of highest activity,
only to lower the price after the buyers are gone.

20
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What does the property
showing record indicate?

Property Showing Record
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The majority of showings occur in the first few weeks of marketing.
It is important to have your home priced right during this period.

The benefits of
pricing your house to se

Advantages of Proper Pricing

Faster sale

Less inconvenience

Increased salespearson response
Mare internet response

Better sign and ad response
Avoids being "shopworn”
Attracts higher offers

Means .- - money to sellers
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The first offers are usually the highest.

The First Offers are
the Best Offers

% of Asking Price

Price it right the first time.

.' pact ek Price Right...Now
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Pricing Your Home For Maximum Value

What Are People Saymg About Us

AL aF the abave |
home sell. Verg &
h app raised of S

“Stacy is the BEST. Always au

categories. She was truly @ 2 ble
punctual in appointment »
was 4oing on. She gavese

3" iy
i - T

c being so patient
use. | really
Ryﬂn

“Great jov! What a relief.
and willing to work with us during#
appreciate all your hard work.

.%’

“Stacy went way begod a cli

hlp She gmded '
decisions as if | was a Famr!y me

3, L0 ‘IR
T'E a POint Rﬁ ﬂl tv : t -'
713-766-1647

Terrapointrealty.com



Our Experience was absolutely fantastic, they got my home moved
Fast and | will be referring them to anyone that needs a realtor.
Heather
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